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Disclaimer and confidentiality:
This document has been created by i2i Logic (Australia) Pty Ltd (ACN 164 229 645) (‘i2i Logic’). i2i Logic owns the copyright and 
all other intellectual property rights subsisting in this document.

The information and intellectual property contained in this document are confidential and are for the intended recipient only. 
This document is not intended for public distribution or distribution to any persons other than those to whom it is given to by i2i 
Logic. This document or any part of it may not be reproduced, adapted or communicated to any third parties without the prior 
written consent of i2i Logic.  Any use, dissemination, reliance, printing, or copying of this document without such written consent 
is unauthorised. i2i Logic does not warrant that the information contained in this document is up to date or accurate, and 
accepts no responsibility for any errors, misstatements or omissions in this document and excludes all liability in relation to any 
loss that may be suffered by any person relying on the information contained in this document.

This i2i Logic document contains information provided by S&P Global market Intelligence.  Copyright © 2019, S&P Global 
Market Intelligence (and its affiliates as applicable). Reproduction of any information, data or material, including ratings 
(“Content”) in any form is prohibited except with the prior written permission of the relevant party.  Such party, its affiliates and 
suppliers (“Content Providers”) do not guarantee the accuracy, adequacy, completeness, timeliness or availability of any Content
and are not responsible for any errors or omissions (negligent or otherwise), regardless of the cause, or for the results obtained 
from the use of such Content.  In no event shall Content Providers be liable for any damages, costs, expenses, legal fees, or
losses (including lost income or lost profit and opportunity costs) in connection with any use of the Content.  A reference to a
particular investment or security, a rating or any observation concerning an investment that is part of the Content is not a 
recommendation to buy, sell or hold such investment or security, does not address the suitability of an investment or security 
and should not be relied on as investment advice.  Credit ratings are statements of opinions and are not statements of fact.
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Agenda

• i2i Logic

• Client engagement workflow

• Cyborg banker ingredients

• Digital platform 

• Auto-generated insights

• Provide insights to clients 

• Funding requirement interactive scenario

• Instantaneous report generation 

• Transaction banking & risk management

• Transform your corporate bankers
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i2i Logic

• Transforming the client experience…

• Generating new revenue…

• Engaging more clients more often…

• Stop pitching at your client…Start a conversation…
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Client Engagement Workflow
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Cyborg Banker Ingredients

Cyborg Banker

Cyborg Advisor

+ = =

1. Transformed client 

experience

2. Significant 

productivity gains

3. Superior 

capability

Corporate Banker 

Corporate Advisor

Analytics

Data

Interactivity
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Insight Platform
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Digital Platform

Prospecting

Data driven prospecting to identify next best target, next 

best solution and run campaigns 

Insights

Auto generated insights for every company.

With suggestions for conversations and opportunities

Analysis

Financial and operating metric analysis with interactive 

benchmarking against industries and peers

Interactive

Interactive conversation modules lead the banker / 

advisor and their client through relevant analytical 

scenarios to uncover needs and opportunities

Reports

Collateral generated in < 1 minute. Client pitch packs, 

credit profile reports, account planning  reports – to 

share with clients and colleagues

Learning

Supported by extensive learning material to 

reinforce corporate finance and insights based 

client engagement
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Auto-generated insights
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Provide Insights to Clients
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Funding Requirement Interactive Scenario
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Instantaneous Report Generation
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Transaction Banking & Risk Management
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Transform Your Corporate Bankers

• Transforming the client experience…

• Generating new revenue…

• Engaging more clients more often…

• Stop pitching at your client…Start a conversation…


